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In a thoughtful look at the prospects 
for 2015, Carl D’Ammassa CEO of 
Aldermore Asset Finance said, “I’m 

optimistic about the outlook for UK 
business. During 2014 we saw business 
confidence increase, a stronger desire to 
grow amongst SMEs and increasing appetite 
from them to invest to in capital equipment. 
Aldermore has had a successful 2014, pinned 
to the confidence and growth of UK SMEs 
and we expect 2015 to be another strong 
year for business. [Aldermore Asset Finance 
revealed in January a portfolio size of £1 
billion to SMEs]

“Aldermore’s latest SME cost inflation 
monitor showed that pay across the SME 
sector is on the rise. Weakening global 
commodity prices has resulted in a reduced 
cost of physical inputs such as metals, 
chemicals or gas, which make up a fifth of 

SMEs’ total expenditure. The easing cost 
environment and rising confidence amongst 
SMEs suggests that the outlook is positive.”

“Sadly the boom and bust in our industry 
is driven – in my opinion – by the short 
term actions of funders through the natural 
economic cycle. Many times we’ve seen 
lenders flexing credit appetites, reducing 
rates, and taking undue risk to chase 
business. The FCA don’t have a magic 
wand but regulation will create a more 
challenging environment for funders and 
their introducers, one in which products, 
processes, rates, and distribution practices 
are more closely scrutinised. 

“To avoid the risk of boom and bust 
established industry participants, new 
entrants and re-entrants, must all maintain a 
disciplined and long term perspective of our 
market. We cannot allow complacency 

Harley Kagan, Survey page 4

avoiding boom and bust

Customer comment

Our turnover has
grown exponentially
and business is
booming thanks to
the Regional Growth
Fund.

For further information call 0330 134 6739 email rgf.broker@closebrothers.com  
or visit www.closebusinessfinance.co.uk/rgf

The Close Brothers Asset Purchase Scheme can help 
businesses secure funding from the Government’s Regional 
Growth Fund (RGF) to put towards a deposit for an asset 
purchase.
 
Our scheme has already assisted more than 400 businesses 
access over £20 million of government funding, enabling SME’s 
across England to create or safeguard more than 2000 jobs in a 
wide range of sectors.

Close Brothers RGF 
Asset Purchase Scheme
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Feature/Asset Finance News
to kick in because arrears and losses are 
low, in what appears to be a growing and 
stable economic environment. There is 
no doubt that a stronger regulatory grip 
will significantly change the market for 
funders, introducers and ultimately the 
end-users of our products and services.  

“At Aldermore we are committed 
to an introducer based distribution 
model. We see the value that introducers 
bring – helping their clients navigate the 
market by providing access to an array 
of products and services through a wide 
panel of funders. 

“We need to ensure there is 
sustainability in our sector and that 
young talent feels encouraged to join our 
industry. At Aldermore, we’ve developed 
a bespoke two day industry training 
programme for market entrants and we 
are working hard to help introducers 
comply with and understand the new 
regulatory framework. Aldermore has 
co-sponsored the NACFB’s roll-out of its 
new compliance services. 

“I hope to see other funders follow 
our lead and provide similar support  
to brokers, particularly given the  
strong growth in the broker introduced  
market and the vital role they play in 
supporting SMEs.” bW

Asset, Bridging and Development Finance
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wheeled & tracked assets
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New Head of Sales at UTB
United Trust Bank has appointed 
Keith Sangwin as Head of Sales for 
its Asset Finance division. Keith is a 
highly experienced sales professional 
with a career in the Asset Finance 
Industry spanning over 30 years. He 
was previously Sales Director for Asset 
Finance at Aldermore Bank. Keith  
has also held senior positions at BNP 
Paribas and Barclays.

 Keith will report to UTB’s Head of 
Asset Finance, Martin Nixon, and his 

mailto:Brokers@leasingworld.co.uk
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main responsibilities will be to increase 
awareness of United Trust Bank’s 
products and services amongst the broker 
community, and further develop the 
Bank’s network of partnerships. 

 Commenting on his appointment 
Keith said, “From a personal perspective 
I was also very impressed with how the 
Bank is structured and run. The Directors 
encourage an entrepreneurial approach 
to business and although UTB is a 
regulated, professionally managed Bank 
it still feels very much like a small, close 
knit team with everyone pulling in the 
same direction.”

 Martin Nixon, Head of Asset Finance 
at United Trust Bank said, “I’m delighted 
to welcome Keith to the UTB team at a 
particularly exciting time for the Bank. 
Keith’s extensive broker relationships 
and experience at the highest level in 
building asset finance operations will 
be of great benefit to us at this stage in 
our development. We’ve seen consistent 
growth in our Asset Finance lending over 
the last three years and we are planning 
to introduce further products and services 
which will enable us to offer the United 

Trust Bank experience to an even greater 
number of brokers. With a 30 percent 
growth in lending in 2014, and targeted 
for another 30 percent growth in 2015, 
Keith’s arrival couldn’t be better timed.”

Reality Finance recruiting      
Reality Finance is on a recruitment 
drive to meet the growing demand in 
asset finance, and has recruited Melissa 
Drouet, from CT Capital, to look after 
its client base in the South. Reality 
Finance, launched in 2009, the team 
has grown to five people who achieved 
turnover of £8 million in FYE August 
2014, an increase of 77 percent on the 
previous year, and its client base ranges 
from SMEs to blue-chip corporations, 
funding assets for offices, hotels, pubs, 
restaurants, factories, warehouses, and 
caravan parks. Jon Leslie, Director, said, 
“This is an exciting time for Reality 
Finance – Melissa’s appointment is 
essential as we take advantage of the 
current market situation which sees 
continued growth in lending and as we 
look to grow the business by 30 percent 
in the financial year.”

Towering performance?
Tower Leasing has reported 35 percent 
growth in 2014 illustrating just 
how many equipment suppliers are 
encouraging companies to lease and how 
many companies are in fact choosing this 
option. In the past year Tower Leasing 
reports a particular rise in demand for 
leasing in sectors such as hospitality 
and catering, vending and electronic car 
chargers, and as a result has recorded 35 
percent growth in 2014.
Kerry Howells, Managing Director at 
Tower Leasing said, “35 percent growth 
in 2014 is fantastic. Our aim is to 
continue to support equipment suppliers 
and companies out there wishing to use 
leasing as an investment method.”

Academy helps charities
Academy Leasing has been doing 
exceptional work raising money for 
charities recently, with Paul Baker, 
Sales Executive, entering the Ultra 
White Collar Boxing event at Wigan’s 
DW Stadium.  He raised a total of 
£800 in aid of Cancer Research at this 
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Continued on page 6
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At Hitachi Capital we:

What’s important to you?

on what you say.

&

It is what’s 
important to us.

At Hitachi Capital Business 

Finance understanding 

what is important to you is 

the foundation on which our 

personalised service is built. 

Our inspired funding solutions 

are created to meet the needs 

of you and your clients, 

contributing to your success.
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Survey

The survey, carried out with 
brokers working in the bridging, 
development finance and asset 

finance sectors, asked respondents to 
rate in order of importance the factors 
they believed posed the biggest threat to 
continued economic recovery in the UK. 
United Trust Bank then tabulated the 
results to arrive at a final league table.

 Brokers’ view of the most likely threats 
to the UK’s economic recovery were:
1  Eurozone recession
2   A new UK government with a  

different economic agenda
3  World recession
4  A rise in UK interest rates
5  The national debt
6  A decline in UK property prices

 
Brokers were also asked for their view 

on the outlook for the UK economy over 
the next three years, and 59 percent of 
respondents expected to see a steady 
improvement, while a third (33 percent) 
were more cautious describing the 
outlook as Unsettled, and worryingly  
just 7 percent described the future for  
the UK economy as Bright.

Examining the threat of a rise in 
interest rate more closely, 60 percent 
of brokers said they expect the base 
interest rate to move up in the second 
half of 2015, though fewer than 4 
percent expected an increase any earlier 
than July 2015.

 Just over a quarter (26 percent) of 
brokers expected the base rate to move 
up in the first half of 2016 whilst a 
further 10 percent felt that the second 
half of 2016 or later was more likely.

The breakdown of the whole response 
can be seen below:

Q. When do you believe we will see the 
first bank of england base interest rate 
increase? 
•  60 percent – H2 of 2015
•  26 percent – H1 of 2016
•  6 percent – 2017 or later
•  4 percent – H2 of 2016
•  4 percent – by H1 of 2015

 
Recent figures from the Office of 
National Statistics show that the 
unemployment rate is now at 6 percent 

and that in November 2014 wage 
growth over the previous three months 
was higher than inflation for the first 
time in more than five years. A low 
inflation rate at 0.5 percent in December 
also makes an earlier interest rate 
increase more unlikely.

 The majority of brokers surveyed also 
gave Mark Carney a vote of confidence 
for his performance during his first 18 
months as Governor of the Bank of 
England. Nearly 4 out of 5 brokers  
(79 percent) felt that he had performed 
his duties well, compared to just 
5 percent who felt he hadn’t. The 
remaining respondents were unsure.

harley kagan (pictured above), 
Managing Director of united trust 
bank, analysed the situation as follows:
“Brokers believe something which may 
be out of our hands as the biggest threat 
to the UK’s continued economic recovery. 
And they could be right. The Eurozone 
has very low levels of inflation with some 
countries such as Italy, Spain and Greece 
already in deflation. Deflation can be 
disastrous for economies trying to service 
debts, and can dissuade individuals and 
businesses from spending and investing, 
hitting corporate profits, costing jobs and 
cutting tax revenues. The Eurozone is 
also struggling to increase its economic 
output and reduce unemployment. 
Currently running at 11.5 percent, it’s 
nearly twice the UK’s unemployment 
rate. The International Monetary Fund 

recently estimated that there was a  
40 percent chance of the Eurozone 
having another recession.

 “The outcome of the May general 
election will also play a major factor 
in how the UK economy will fare over 
the next few years. Whilst the coalition 
government’s austerity measures have 
been unpopular with many, the UK’s 
finances appear to be in better shape 
than most of its European neighbours. 
The voting public will decide on the 
tradeoff between cuts to public services 
and the debt burden. A government  
with a different approach may well  
have more crowd pleasing policies.

 “Whatever happens this year, the UK 
economy will still be heavily reliant on 
SMEs to continue to create jobs and 
maintain investment. As a group they 
have been vital to the recovery of our 
economy and United Trust Bank, with 
the help of its broker partners, will 
continue to support their ambitions.

“The Bank of England has held 
interest rates at 0.5 percent since 
March 2009 and with the plunge in oil 
prices and greater competition between 
supermarkets bringing food prices 
down, the rate of inflation has dropped 
well below the 2 percent target. These 
are not the conditions which would 
usually prompt an interest rate increase.  
Whereas a year ago many experts were 
confidently predicting an early 2015 rate 
rise, the focus has shifted to the latter 
half of 2015 at the earliest and even into 
2016. Whilst this news won’t please 
savers, it’s excellent news for borrowers.

 “With interest rates at historically 
low levels companies are more inclined 
to borrow in order to develop their 
businesses. Opportunities to acquire 
land and property or to invest in new 
plant, vehicles and machinery are  
much more attractive when interest 
rates are low. Mr Carney will be fully 
aware that increasing interest rates too 
soon could put a brake on investment 
amongst the sector of business that’s 
played a major role in helping the UK 
climb out of recession – SMEs. With 
economic recovery still fragile that 
will be a major concern for monetary 
policymakers.” bW

survey highlights brokers’ fears
brokers see eurozone recession and a change of government in Westminster as the biggest threats to  
economic recovery, according to new research carried out by united trust bank
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Tony Reid, Managing Director, Radar Finance and Leasing 
Limited and Steve Frixou, Managing Director, Evolve Pack

As one of the UK’s leading contract packing companies, 

Evolve Pack have developed their product offering with a 

unique multi-option service. Their customers can either use 

their packing facilities in Ashby de la Zouche or have their 

products packed on site. In this case, Evolve Pack will take 

their packing equipment to the food manufacturer’s 

premises or set up at a location nearby.

This exceptional service has proved to be hugely popular and Steve 

Frixou, Managing Director of Evolve Pack, wanted to further realise his 

company’s ambitions and actively pursue his nearest competitors by 

increasing productivity from 6 million cases in 2012 to 14 million cases 

packed per year. To help him and his business achieve this goal, he 

needed to invest in two new flow wrapping machines. Steve called in 

the help of Tony Reid at Radar Finance and Leasing Limited to advise 

him on where he could get the best deal. Tony knew that Aldermore 

would be the right fit. 

Working with our network of introducers, Aldermore is supporting the 

funding needs of SMEs right across Britain. For all your clients’ needs – from 

small ticket to multi-million pound transactions, we’ve got the expertise to 

finance a broad range of assets. We’ve already committed over £2bn to 

support the investment needs of British businesses to help them grow.

Asset Finance to support British businesses.

Aldermore mirror many SMEs across the country: they 
have vision, drive, and they do things differently and 
quickly. They always go over and above to find a solution 
for all my clients so I knew I could rely on Aldermore to 
provide Steve with a timely and thorough service.

Tony Reid, Managing Director – Radar Finance and Leasing Limited
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national event that offers people with no 
boxing background the opportunity to 
experience the world of boxing in a safe 
environment and provides eight weeks 
of intense training by ex-professionals 
before the fight. “I wanted to do 

something for charity which was totally 
out of my comfort zone,” said Paul. “As 
someone who has never fought before, 
the whole thing was a completely new 
experience for me. It was difficult but I 
am so glad I did it.”

No less gruelling was the 10K urban 

assault course at Manchester’s Etihad 
Stadium, where employees raised  
more than £14,000 for a children’s 
cancer charity. 

Six team members from the vehicle, 
invoice and equipment finance provider 
battled various man-made challenges at 
the Men’s Health Survival of the Fittest 
event in aid of the Children’s Cancer 
and Leukaemia Group (CCLG).

Previous fundraising events have 
included a summer BBQ and a ‘Hell 
Run’ in Delamere Forest. “We all 
wanted to do a big challenge to round 
the year off and raise that little bit 
more for charity so the assault course 
was the perfect option,” said Michaela 
Dodd, Sales and Marketing Manager at 
Academy Leasing.

And now for something a 
little different: Is the sharing 
economy a driver for change 
in the asset finance industry?
The sharing economy, also known as 
collaborative consumption, is where 
owners share unused personal assets 
with others, writes Matt Dredger, of 

Continued from page 3

paul baker (left) from academy leasing at the uWcb event

http://www.assetadvantage.co.uk
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newly formed Borroclub. This could be 
anything from a drill to a car, roof box 
or house. The lender can successfully 
monetise their idle assets and earn an 
income direct from their peers, and 
through financing  services delivered 
by peer to peer lending platforms 
borrowers can obtain the funding 
they need at a fraction of the normal 
purchase price.

The sharing economy is a strong 
possibility for one of 2015’s global 
trends. Forecast to be worth £9 billion 
by 2025, there are already 113 million 
sharers in the US, UK and Canada alone, 
accounting for 40 percent of the adult 
population. Early members of  
the collaborative consumption 
concept such as AirBnb (rent out your 
home), Zipcar (rent your car) have 
ignited interest in this new economy, 
encouraging household names such as 
BMW and Avis to make successful forays 
into the market.

After 26 years in Leasing, Matt 
Dredger is someone who is embracing 
this new phenomenon with open arms. 
Whilst clearing out his garage one day he 
realised that he had accumulated many 
things that he might need to use again 
but probably only once or twice a year, 
meanwhile for most of the year they 
would lie around idle. He figured that 
many of his peers would be in a similar 
situation. After leaving his job at 3-Step 
IT, he established Borroclub, a market 
place for peer to peer personal asset 
lending, and is currently seeking funding 

to take this concept nationwide. 
With experience in both the asset 

finance sector and the sharing economy 
Matt observes that “the leasing and 
banking sectors will be unable to ignore 
this emerging market for much longer as 
it will have an impact on the loan, credit 
card and savings market. The cultural 
shift from ownership to access will see 
a further increase in sharing economy 
start-ups fuelled by the millennial 
generation that will disrupt all industries 
ranging from hotels and vehicle hire 
right through to the finance sector.

In a recent blog, Matt writes, 
“It’s time for the finance industry to 
innovate. Why not apply the principles 
of the sharing economy to the corporate 
world? Think collaboration versus 
competition and there might just be an 
area of mutual benefit. It could be as 
simple as sharing staff between  
two companies when one is over- 
staffed during a quiet period and 
another is lacking resources during 
peak business months. It happens in 
the football industry so why not in the 
corporate world?

In his new venture Matt is keeping 
with the concept of collaborative 
consumption, and Borroclub is 
championing a desire for bringing 
together the local neighbourhood. 
Neighbours can borrow an item rather 
than making a costly purchase, or if 
they really do want to buy the item they 
can make a more informed decision by 
borrowing an existing one first from 
their peers and try before they buy. 

Matt says, “I’ve been in the finance 
industry for over half my life but I’m 
branching out into new  areas with  
www.borroclub.co.uk; it’s what the 
leasing industry needs to do too; 
the sharing economy is growing 
exponentially and it’s offering a chance 
to re-think how things are done and to 
challenge tradition in order to maintain 
a competitive edge. 

Matt@borroclub.co.uk
LinkedIn: uk.linkedin.com/in/mattdredger

Matt Dredger

mailto:info@ignitioncredit.co.uk
http://www.ignitioncredit.co.uk
mailto:paulcaunter@ignitioncredit.co.uk
http://www.borroclub.co.uk
mailto:Matt@borroclub.co.uk
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Drifting apart?
hitachi capital survey finds that despite confidence among small businesses continuing to grow, there is still 
a distinct lack of cohesion between the financial services (“fs”) industry and sMes

Almost one in two businesses 
(43 percent) said that the FS 
industry could do more to help 

them grow their business by improving 
their ‘willingness to lend’, strengthen 
the partnership between them and 
demonstrate a long term commitment 
to their business (42 percent), according 
to new research from Hitachi Capital’s 
British Business Barometer.

 The poll of over 1,000 SMEs across 
the UK looked at what the Banking 
industry could do better to support 
businesses and their growth aspirations.

The top five areas for improvement were:
1.  Willingness to lend – 43 percent
2.  A genuine feeling of partnership / long 

term commitment – 42 percent
3.  More competitive lending rates  

– 33 percent
4.  More transparent fees and charges  

– 32 percent
5.  Flexible finance terms – 30 percent
6.  That the FS industry understands the 

sector in which they operate in  
(24 percent).
 Perhaps one of the strongest indicators 

of the lack of solidarity within the 
financial services sector is the fact that 
more and more small business owners 
are relying on their own funds to drive 
their business rather than relying on 
bank loans. In fact, an astonishing one 
in three small businesses in the UK (32 
percent) used their own money or cash to 
fund their business in the last 12 months, 
followed by 19 percent who said that 
they relied on their overdraft.

 In terms of the other forms of finance 
SMEs are relying on, asset finance 
(combined invoice finance, operating 
lease, hire purchase and finance lease)  
is becoming a more popular option  
(14 percent) over standard bank loans 
(9 percent). By turnover, over one in 
four (26 percent) businesses with an 
annual turnover of £1million relied on 
some form of asset finance over the last 
12 months. Interestingly, 23 percent of 
small businesses in the manufacturing 
and construction industry used this 
type of finance over the last 12 months, 
followed by 22 percent in transport 
and distribution and 16 percent of the 
agricultural sector.

 It appears businesses that are 

struggling to stay afloat have more of a 
short-term vision, rating willingness to 
lend (59 percent) and more transparent 
fees and charges (38 percent) as the most 
important criteria. Whereas businesses 
that are growing saw ‘genuine feeling 
of partnership / long-term commitment’ 
as most important (49 percent), a 
commitment to the sector the business 
is in (42 percent) and more competitive 
lending rates (42 percent) – all of these 
suggest a more long-term view.

 

sector highlights:
•  agriculture: The agriculture sector 

appears to be very distinct from other 
business divisions. This sector rated ‘a 
genuine feeling of partnership / long 
term commitment’ top (41 percent), 
with willingness to lend coming a not 
so close 2nd with 28 percent. This is 
very much in line with their financial 
decisions over the past 12 months – one 
in five (21 percent) small businesses in 
this sector have relied on either a gift 
or a loan from family to fund their 
business over the last 12 months.  

•  Manufacturing: ‘Willingness to lend’ 
came top with ‘genuine partnership’ 
coming a close second. In terms of the 
forms of finance used in the past 12 
months, 14 percent of companies in 
the manufacturing sector relied on the 
standard business bank loan.

•  construction, transportation & 
distribution: As with the manufacturing 
sector, ‘willingness to lend’ followed by 
‘genuine partnership’ were considered 
the most important factors amongst 
the construction, transportation and 
distribution sectors. Both sectors also 
appear to prefer to be self-funded rather 
than reliant on financial institutions, 
choosing to fund their business 
with their own cash (Construction 

– 39 percent, transportation & 
distribution – 37 percent) or using their 
overdraft (Construction – 21 percent, 
transportation & distribution – 22 
percent).

•  real estate and hospitality & leisure: 
These sectors rely the most on standard 
business bank loans – 20 percent of 
those in real estate said their preferred 
choice of financial funding comes in the 
form of bank loans and 18 percent of 
those in the hospitality & leisure sector 
said they fund their businesses with 
bank loans.
 

regional view
The general consensus amongst small 
business owners across the UK is that 
there needs to be more support and 
unity from the FS sector – ‘Genuine 
feeling of partnership’ was cited the 
number one area for improvement. 
The only exception was businesses in 
Wales who saw ‘willingness to lend’ as 
most important, with ‘more competitive 
lending rates’ coming second.

 Highest form of finance by region were:
•  Own money/cash – The Midlands (41 

percent)
• Overdraft – East (25 percent)
•  Family Money – North and Midlands 

(12 percent)
•  Standard Business Bank loan – Scotland 

and East (11 percent)
•  Asset finance – East (22 percent), 

followed by North (18 percent)
 Gavin Wraith-Carter, General Manager 
at Hitachi Capital Business Finance said, 
“Our research shows that there needs 
to be greater cohesion between SMEs 
and the FS industry as a whole if we 
are to help support them and nurture 
their growth aspirations. SMEs are 
essential to the continued development 
of the UK economy so they shouldn’t be 
neglected. Here at Hitachi, we use a local 
Introducer network who work really 
closely with small businesses and take 
the time to get to know how they operate 
inside out. This is really beneficial as 
they understand their growth ambitions 
and the issues they face. We then look 
at ways we can provide their customers 
with useful solutions that will help them 
tackle the many challenges of running a 
successful business.” bW

our research shows 
that there needs to  
be greater cohesion 
between sMes and 
financial services
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Classic & Sports 
Finance were 
established 

in 1999, and are 
the UK’s premier 
dedicated funder of 
classic and race cars, 
building a reputation 

for knowing the sector inside out, and 
doing things slightly differently.

2008 was an important year for 
Managing Director Rob Johnson and his 
team. As the world economy struggled 
in the grip of the credit crunch, many 
people saw classic cars as a safe haven for 
their money and prices have been on the 
increase ever since. With over £100 million 
of finance arranged for collectors and 
enthusiasts since 2008, it has been a busy 
time for Rob and his team. They have over 
50 years of experience in the automotive 
finance industry, and have sourced and 
financed some of the world’s rarest 
automobiles including the legendary Ferrari 
250 GTO and Jaguar D-Type for some of 

the world’s most prominent collectors. 
“We are known across the classic car 

industry for offering excellent service and 
sound advice to both buyers and dealers 
and it is our knowledge of the cars we 
finance and our experience that sets us 
apart,” says Johnson. “Our lenders are 
always confident that the assets they 
finance have been correctly assessed and 
valued which is why the profile of our 
deals is so good.”

In addition to offering a variety 
of flexible funding options for their 
customers, Classic & Sports Finance 
answer the questions that are important 
to their customers with regards to what 
and where to buy, restoration, storage, 
and all other aspects of classic car 
ownership. They know classic cars - this 
experience is invaluable to their clients 
and forms the basis of building long-
term customer relationships. As classic 
car market experts for the Goodwood 
Road & Racing website, with a weekly 
column there, their classic car market 

analysis is regularly featured in the UK 
national press as well as industry media, 
and helps them to build relationships 
with new and existing customers as well 
as specialist dealers. Classic & Sports 
Finance have built a network of trusted 
specialist dealers, all part of their strategy 
to provide the best cars for customers to 
buy, and their panel of lenders to fund. 

2015 looks set to be a year of 
considerable growth for Classic & Sports 
Finance with a major rebrand and new 
website nearing completion – their online 
presence already draws thousands of 
visitors each month – which will allow 
their funding partners to tap into an 
industry that is now estimated to be 
worth £6.5 billion in the UK alone.

The numbers:
•  £4 billion+ – the British Historic 

Vehicle Movement’s valuation of the 
industry in 2011.

•  E16 billion – value of sales for the entire 
classic car industry for Europe in 2005.

•  15-20 percent – Proportion of classic 
cars that are financed.

•  £100 million – funds arranged by 
Classic & Sports Finance since 2008. 

We are proud
to support Unsung Heroes

classic & sports finance

First Independent Finance Limited is authorised and regulated by the Financial Conduct Authority (Firm Reference Number 625155).                 
Company Number: SC198910   Registered Address: 22 Dunlop Street, Stewarton, East Ayrshire, KA3 5AT.

The natural home for Appointed Representatives

Reputation Matters
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Association News

Questions that need asking
Adam Tyler, CEO NACFB, writes: The 
commercial finance industry as a whole 
really seems to have hit the ground 
running in January. We might have 
expected a slow-down as people picked 
themselves up after the end-of-year 
break. But we have found our partners 
and contacts are very much up for 
continuing conversations where they left 
off last year, with the FSB and FCA fully 
engaged in working with us.

I was even able to pose questions 
directly to two Business Ministers at the 
same time on Wednesday 28th January. 
Matt Hancock, MP, and Toby Perkins, 
MP, were among the influential figures 
attending an All Party Parliamentary 
Group Micro Business meeting in the 
Houses of Commons. The NACFB was 
invited to attend and to enter the debate.

 We hear the NACFB brand referred 
to in Parliament, and we are being 
invited to play a big part in decisions 
affecting commercial borrowing at the 
highest level.  We are getting involved 
in major decisions on SME lending. 
This isn’t a step we plan to take in the 
future, it’s happening right now. We’re 
a not for profit organisation and our 
principal motivation is to make it easier 
for small businesses to get funding from 
our members.

I was also able to attend a Business 
Innovation and Skills reception, hosted 
by the Secretary of State Vince Cable, 
and I hope that is the first of many 
equivalent meetings through 2015.

Of course, the FSB and FCA want 
different things from the Association. For 
the Federation of Small Businesses we 
need to tread a tightrope between two 

extremes; on the one hand, our brokers 
can’t place deals that are too small for 
them, and on the other hand, an FSB 
member doesn’t come to us expecting an 
unhelpful rejection, so we need to find 
a way of helping in a way that doesn’t 
involve a broker working free of charge.

The FCA, on the other hand, would 
quite possibly prefer us not to ask them 
so many questions, but it’s a time of 
year when there are a lot of questions 
that need asking. As more and more 
brokers take a step towards being 
formally regulated, a few are headed the 
other way, and both parties want us to 
tell them how many steps they are away 
from legitimately achieving their goal. 
NACFB Compliance Services is, as a 
result, burning the candle at both ends 
to keep up with demand. Still, things 
should settle down there in about 14 
months’ time …

A whisker off the trillion
Just as we were going to press, the 
Finance & Leasing Association  
(“FLA”) released preview figures for 
the whole of 2014 statistics, and the 
news is good. In 2014, FLA members 
provided £99.5 billion of new finance 
to UK businesses, the public sector and 
households.  The FLA figures encompass 
business finance, consumer finance and 
motor finance, and the business finance 
part totalled £25.4 billion. All in all, 
FLA members financed almost  
27 percent of UK investment in 
machinery, equipment and purchase 
software in the UK last year.

As to growth rates, the asset finance 
market grew in 2014 at its strongest rate 

for at least seven years. The figures show 
growth in asset finance new business of 
13 percent during 2014 to £25.4 billion, 
the strongest annual rate of growth since 
the onset of the financial crisis.

Commenting on the figures, Geraldine 
Kilkelly, FLA’s Head of Research and 
Chief Economist, said, “The figures 
show a strong recovery in the asset 
finance market in 2014.  Businesses 
were keen to use leasing and hire 
purchase to invest in a wide range of 
assets, with particularly strong growth 
in new finance for production plant, 
agricultural equipment and construction 
equipment. The core market of deals of 
up to £20 million wrote new business of 
£24.6 billion in 2014, and is on target 
to surpass its pre-crisis peak in 2015.”

If you’ve ever wondered how these 
figures break down into asset types 
on a UK-wide basis, the table below 
shows that plant and machinery finance 
grew by 48 percent in December, IT 
equipment finance by 10 percent and 
business equipment finance by 6 percent. 
In 2014 as a whole, plant and machinery 
finance was up by 21 percent, business 
new car finance by 17 percent, business 
equipment finance by 13 percent and IT 
equipment finance by 5 percent.

AF-PA 
The Asset Finance – Professionals 
Association (“AF-PA”) would like to 
remind its supporters to renew their  
annual membership for 2015.  All you 
need to do to renew, is pay £25 by going 
onto the AF-PA website and follow the 
instructions by clicking on the link  
http://af-pa.org/Member.htm

aSSocIatIoN NEWS

Dec 
2014

% 
change 
on prev. 

year

3 
months 
to Dec 
2014

% 
change 
on prev. 

year 

12 
months 
to Dec 
2014

% 
change 
on prev. 

year

Total FLA asset finance (£m) 2,502 +13 6,872 +12 25,373 +13

Total excluding high value (£m) 2,326 +6 6,567 +12 24,562 +13

Data extracts

Plant & machinery finance (£m) 571 +48 1,395 +24 5,400 +21

Commercial vehicle finance (£m) 505 -19 1,587 +2 5,830 +12

IT equipment finance (£m) 282 +10 570 +25 1,624 +5

Business equipment finance (£m) 193 +6 564 +16 2,185 +13

Car finance (£m) 632 +11 1,972 +15 7,640 +13

Aircraft. ships and rolling stock  
finance (£m)

32 -2 108 -3 263 -14

http://af-pa.org/Member.htm
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Data

data

FlA broker FiNANce StAtiSticS (£ millioNS) November 2014

Uk broker FiNANce New bUSiNeSS FiNANce by moNth

Uk broker FiNANce New bUSiNeSS FiNANce by qUArter

FlA broker FiNANce New bUSiNeSS 
by ASSet 12 mthS to SePt 2014 (£m)

Note 1: cumulative totals are subject to rounding differences
Source: FLA

Current month compared       Twelve months to

November 2014 November 2013 Month change November 2014 November 2013 Yearly change

Broker finance 380 328 16% 4,552 3,707 23%
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www.libertyleasing.co.uk

023 8045 6565

Fast decisions, flexible terms & quick turnaround

Advances up to £1 Million on all kinds of Heavy Plant, Machinery & Vehicles

@libertyleasing

info@libertyleasing.co.uk

Specialists in 
Asset Finance & Refinance

Helping Fund UK Business

http://www.libertyleasing.co.uk
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An asset to the  
UK broker market
Investec Asset Finance.  
Funding solutions that make the difference

Through challenging times our door has always been open to supporting 

businesses in need of asset finance and leasing. Flexibility is built in – we finance 

a wide range of equipment, fund deals from small-ticket to over £10 million, 

and operate in a broad spectrum of market sectors. Through our professional 

approach with UK brokers, we have invested £1.45 billion and helped 100,000  

UK SMEs with their funding needs. We’re on your side. 

Call 0844 417 2222 or visit investec.co.uk/assetfinance

SME Champion of the Year/ 
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Leasing and Asset Finance 
Provider of the Year

Best Service from an  
Asset Based Finance Provider

Credit Risk Team of the Year 
Asset Finance/Leasing Provider of the Year

CreditToday
2014
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Asset Finance Provider of the Year
& Credit Risk Team of the Year
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